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Pat Zaby, CRS, CCIM
InTouch Systems 

Building a Case for
Homeownership 

Today

Homeownership is an integral part 
of the American Dream

A place to feel safe, secure, be with your family, and share 
it with your friends. It also provides a proven path to 
building substantial personal financial wealth overtime.
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EMOTIONAL
BENEFITS OF
HOMEOWNERSHIP
• Pride and Achievement
• Sense of Belonging
• Personalization
• Security and Stability
• Comfort and Familiarity
• Family and Memories
• Independence
• Community Engagement.
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SOCIAL
BENEFITS OF
HOMEOWNERSHIP

• Higher Voter Participation
• Better Physical Health
• Higher Student Test Scores
• Lower Teen Delinquency
• Neighborhood Stability.

https://www.nar.realtor/sites/default/files/migration_files/s
ocial-benefits-of-stable-housing-2012-04.pdf

“For the majority of households that transition into 
homeownership, the most recent data reinforces that 
housing is one of the biggest positive drivers of wealth 
creation in this country.”  Odeta Kushi, deputy chief economist, First American

Federal Reserve Board Survey of Consumer Finance
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FINANCIAL BENEFITS OF HOMEOWNERSHIP

• The median homeowner has a net worth of $396,000 compared to approximately 
$10,400 for renters

• With each payment made on a mortgage, a portion goes toward retiring the principal 
and building equity. 

• Over the past sixty years, homes have appreciated in value at an annual appreciation rate 
of 5.56% 

• Inflation for the same period averaged 3.7% (Bureau of Labor Statistics) making homes 
an effective hedge against inflation.

• The equity in a home is an asset that can be borrowed against without being a taxable 
event. 

• In the event of a sale, homeowners can exclude up to $250,000 of the capital gain on 
their principal residence if single and up to $500,000 if married filing jointly. 

• A step-up basis for a homeowner's heir means that when they inherit a property, the 
value of the property is "stepped up" to its current market value. 

FINANCIAL BENEFITS OF HOMEOWNERSHIP

HomeStocksCDWhat is Your Best Investment?
3%7%4%Yield/Appreciation Rate

$20,000$20,000$20,000Cash to Invest
$52,978$22,898$21,632Wealth Position after 2 years
ExclusionLTCGOrdinary IncomeProfit is Taxes as
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HOMEOWNERS CAN ACCESS EQUITY

• Home Equity Loans or 
Home Equity Line of 
Credit

• Cash-Out Refinance
• Reverse Mortgage
• Sale of the Property.
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A Home Is A Leveraged Investment
and a hedge against inflation
Small Appreciation = Large Rate of Return

Rate of return on initial funds 
$400,000 + 3% closing fees @ 6.25% for 5 years

Appreciation

60-year Average
5.56%

Inflation

60-year Average

3.7%

3% 
Appreciation

2%

Appreciation

1%

Appreciation

Down
Payment

32%26%18%3.5%

20%15%10%10%

12%9%6%20%

Purchase Price $400,000

Annual Appreciation 3%

Holding Period 7 years

Annual Maintenance $2,000

90% Loan-to-Value 30 yr FRM 6.6%

Rent Comparison $3,500

Total PITI $3,205
- Mo. Principal Reduction $329
- Mo. Appreciation $1,000
+ Mo. Maintenance $167

$2,043Net Cost of Housing

Monthly Rent $3,500
- Net Cost of Housing $2,043
Mo. Cost Rent vs Own $1,457

$17,486Annual Cost R vs O

Down Payment $40,000
Est Equity EOY7 $165,912
ROI 22.53%

Input

Analysis

Mortgage @ 6.6% $360,000
Monthly Pmt (P&I) $2,299
Monthly Tax/Ins $750

RENT vs Own Analysis
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LEVERAGE YOUR OPPORTUNITIES WITH
OWNER-OCCUPIED
MULTI-FAMILY PROPERTIES
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Down Payment Comparison
Two-unit Property $500,000 Example

Owner-OccupantInvestor
3.5% - 10%20-25%Down Payment

$17,500$125,000Dollar Amount

Rent subsidizes the owner’s unit
4-unit example

$1,000,000Sales Price
$50,000Down payment

$950,000Mortgage @ 6.64% 30 years
$8,585Monthly Payment – PITI
$7,500Rent @ $2,500 per unit x 3
$1,085Owner’s remainder
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Rent subsidizes the owner’s unit
2-unit example

$500,000Sales Price
$17,500Down payment

$482,500Mortgage @ 6.64% 30 years
$4,4345Monthly Payment – PITI

$2,500Rent @ $2,500 per unit x 1
$1,934Owner’s remainder

Rentals are the IDEAL Investment

Income
Depreciation
Equity Buildup
Appreciation
Leverage
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Homeownership’s Stand Against Inflation

Appreciation

60-year Average
5.6%

Inflation

60-year Average
3.7%

Market Value of Home
Less Unpaid Balance
Home Equity

The dynamics of home equity – as the value goes up
through appreciation and the unpaid balance goes down
through amortization, the equity in the home increases.
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The case for 
homeownership today 
extends far beyond 
the emotional and 
social dimensions…
…it’s a solid
financial decision!

“The median homeowner has a net worth of $396,000 
compared to approximately $10,400 for renters..”

Federal Reserve Board Survey of Consumer Finance
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Susan Anthony, CRS | Stars & Stripes Realty | 972-743-9887Susan Anthony, CRS | Stars & Stripes Realty | 972-743-9887

Automated Email
Newsletters, Holidays, Special Occasions

Personalized Landing Page
Additional Resources for Your Website

Automated Social Media
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Why Is It Different?

• The consistent theme is
“Helping people be better homeowners” 

• Content is always fresh and up-to-date

• Pat Zaby develops all the content.

BBA in Real Estate – University of North Texas
CCIM, CRB, CRS
Past President – REALTORS® National Marketing Institute
Past President – Residential Real Estate Council
National Speaker/Instructor – 40+ years
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Automated Email
Newsletters

Automated Email
Newsletters
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Automated Email
Holidays & Occasions

Automated Social Media
Infographics
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Opens in
Landing Page

Automated Social Media
Short Stories

Automated Social Media
Videos
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• Each day, you’ll receive 
an email reminder… click 
on icons

• A new browser page will 
open.  Click on the icon 
to post to Facebook 
personal page

• Paste the social media 
comment 

• Click post
• In 30 seconds, it will be 

on your Facebook 
personal page naturally

For Facebook Personal Page

Automated Social Media
Daily Post Reminder

• Weekly articles
• Can be posted automatically

Automated Social Media
Blog
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Personalized Landing Page
Archive of All Posts

 Loaded with consumer content

 Protecting your contacts

 Can be embedded in your website.

Susan Anthony, CRS | Stars & Stripes Realty | 972-743-9887

Personalized Landing Page
Information Guides
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• 18 different apps 
frequently used in 
articles

• Consumers can input 
their own numbers

• Get their answers
• Prints with your 

contact info

Personalized Landing Page
Financial Calculators

• If you haven’t added 
any service providers, 
this request form is 
provided.

• Add unlimited service 
providers

Personalized Landing Page
Service Providers
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Personalized Landing Page
Service Providers

Occasionally, share 
these posts to your 
social media

InTouch Systems will 
consistently brand you 
as their real estate pro
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If you don’t have the time, 
resources or just don’t 
want to do it…

Let

do it for you!

No Contract

Setup is EASY!!!
• Setup wizard
Setup is EASY!!!
using the step-by-step wizard
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1-on-1 Setup
We’ll take control of your 

computer and do it for you

20
In about

minutes

Join NOW 
to get 14 FREE days

www.InTouchSystems.com | Sales@InTouchSystems.com
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