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We will begin at 11:00 am CST
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Pat Zaby, CRS
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The three “M’s of

Homeownership is a privilege S~
and a responsibility. homeownersh ip.
Even after decades of owning a

home, people may still need Maintenance

help to handle some of its Minimizing expenses

challenges ... Managing debt and risk.
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89% of Sellers & 91% of Buyers

say they would use their agent again or recommend them to others.

Source — 2020 Profile of Home Buyers and Sellers - Exhibit 7-12
Need!

© Pat Zaby | www.PatZaby.com 2
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The typical REALTOR®
earned 15% of their
business from repeat
clients and customers,
and 20% through referrals
from past clients and
customers.

Source — NAR 2020 Member Profile

© Pat Zaby | www.PatZaby.com

2/3

FALLOUT

Why does
his happen?

2/3 of sellers & buyers
have recommended their agent
once since selling and buying

their home in the past year.

1/3 of sellers & buyers
have recommended their agent

three or more times.

Source — 2020 Profile of Home Buyers and Sellers
Exhibit 7-13 & 4-23
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/

of dage nt’s rarely receive relevant content

business comes

from repeat and
referral customers

Source: NAR Member Profile

Raving fans will
buy, sell and refer
business to you.

-----

© Pat Zaby | www.PatZaby.com
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“People don’t care
how much you know
until they know

how much you care.”

People do business with people
they know, like and trust ...

and are “in the flow” with.

© Pat Zaby | www.PatZaby.com 5
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Contact Upgrade Process

Real Estate Review

1X Referring
Customer Customer

maprv

Repeat
Customer

apr

Best Prospecting
Technique Ever

For

Customers
Only

© Pat Zaby | www.PatZaby.com

The

Info

Homeowners

Need!
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Contact Plan for Your Database

Real Estate Reviews

* Success Habit 7 — schedule two
live real estate reviews weekly

e Annual sit-down to review their
real estate holdings

NIN]A;\‘:bSELLlNG

% Subtle Skills. Big Results.

LARRY KENDALL

* Review values, current market
conditions, refinancing and any
guestions they may have

* Not a disguised listing pitch -
resist the temptation to act like a
salesperson.
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Real Estate Review

Area Sales Activity

Current and Sold Homes

Assessment Challenge

How to lower your tax assessment

Refinancing Analysis

Does it make sense to refinance?

Improvement Register

Keep track of capital improvements

Retire Mortgage Early

Save interest, build equity, shorten term

Home Inventory

Record personal belongings

Rental Opportunities

Benefits of investing in homes

Service Providers

Recommendations

listing, sale or referral

* Face-to-Face Reviews — 43% of the time, they result

Real EState in a listing, sale or referral
. * Mail the Review — 15% of the time, they resultin a
Review 6 y

Conversions * The #1 most productive activity above even
the 50 live interviews weekly.

Source: Ninja Selling by Larry Kendall ' - ﬂ'
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Step One

“Hi Mary...this is Susan Anthony at Stars &
Stripes Realty. How are you? (pause for
response) Do you have time to talk?”

17

Step Two

“Before we get to why I’'m calling. I've been
thinking about you lately. How is Robert and
the family? (employ the FORD technique)

Family
Occupation/Organization
Recreation

Dreams

18

© Pat Zaby | www.PatZaby.com 9
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Step Three

Purpose of the Call

“Mary, part of my service is to offer the
opportunity to sit down and review your real
estate annually. We’ll look at your current value,
market activity, the assessed value and several
things that can protect your investment or any
questions you might have.

19

Step Three

Purpose of the Call continued

“I've prepared an information package and
would like to invite you to lunch, breakfast or
a zoom meeting, to go over it. When is a
good time in the next week or so for us to get
together?”

20

© Pat Zaby | www.PatZaby.com
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Step Three

Purpose of the Call continued

If they are too busy to meet,

tell them you’ll drop it in the mail
but under no circumstances, email it.

“By the way, what are your plans for the
summer (or holidays)? Are you doing
anything fun? Any trips?” (FORD technique)

-----

© Pat Zaby | www.PatZaby.com
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Step Five

“Thanks Mary. | look forward to seeing you
for lunch at Jason’s on the fourteenth. [’ll
send you an email confirmation.”

Appoi nt Scheduling Assistan

Actions  'Meeting Notes| Attendis. ' = Options
Lunch - Mary Putnam
Save &
ccccc Sat9, B
Sat 9, [l
T Py ¥ P PN
. Info ’ Y TR
Need!
23

Projections for two reviews per week

Coffee S10
Breakfast/Lunch S25

2 lunches per week times 50 weeks per year $2,500
Number of Real estate reviews 100
Expected number of transactions at 43% response rate 43
Average commission $6,000
Estimated Revenue $258,000
Return on Investment 10,220% 103:1

© Pat Zaby | www.PatZaby.com 12
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Area Sales Activity

* Sold — Current - Expired
* Absorption rate
* Possible zoning changes

* RPR — REALTORS® Property
Resource. -

g
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Updates or Projects

* Wood Wmdo Rep
=] * Entry Door thlace_
. DeQ/Adm'oh(‘

© Pat Zaby | www.PatZaby.com
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Updates or Projects

https://www.remodeling.hw.net/cost-vs-value/2020/

i i

i,
HEF
S

2020 NATIONAL AVERAGES
PROJECT® JOBCOST# RESALE VALUE #
Manufactured Stone Veneer $9,357
Garage Door Replacement $3,695
Minar Kitchen Remodel | Midrange
Siding Replacement | Fiber-Cement
Siding Replacement | Vinyl
Window Replacement | Vinyl $17,641
Deck Addition | Wo $14,360
Window Replacement | Woo $21,495
Entry Door Replacement | Steel
Deck Addition | Composite $10,856
EII:I\;FA acement | Asphalt 20700 £1628]
Shingles
Bath Remodel | Midrange $21.377
Bath Remodel | Universal Desigr $34.643

COSTRECOUPED #

CHANGEVS 2018
+

Y il
(5]

2

Home Warranty

* Generally, covers what
homeowner insurance does not

* Typically, covers mechanical
systems, built-in appliances and
other things (possible increase in
premium)

* Limit out-of-pocket expenses
* Peace of mind

* Convenience.

. i
Hameewmars
Need!

© Pat Zaby | www.PatZaby.com
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Assessment Challenge

* Assessed value

* Mistakes - size, exemptions,
ownership, change of use

* Comparable sales
* Pictures of current condition
* Process — summarize & link to

Date deadlines for filing
* Contact info.

B-
. Iiifo
Need!

DIY N\
Protest

29

@ Lower Interest Rate
/30
(T Shorten Term
\ 15,
N
Cash Out Equity
/;‘:Vx\ .
(4200 Combine Loans
Remove Mortgage Insurance
@ Remove a Person from a Loan

ja

Zi
&

Considering Refinancing
Bellen ffomeswners

Helping homeownens when they buy, sell and.all the yeans in betiveen.

Will you recapture the cost
of refinancing before you
sell the property?

=
l
0

3

© Pat Zaby | www.PatZaby.com
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Improvement Register

Part 1 - Basis of Residence

Single person buys a home $350,000

* Exclusion of Gain — exclude u
P Appreciates at 6% for 12 years $700,000

to $250,000 of gain for single

taxpayers; $500,000 of gain for Less basis $350,000

married/filing jointly. Gain $350,000
« Capital improvements are Less exclusion $250,000

added to the basis thereby Taxable gain $100,000

reducing gain Tax due at 15% $15,000
* Basis is an accounting term

referring to the gainin a If $100,000 improvements were made during

property. that time, no tax would be due.

Courtesy of Susan Anthony | Stars & Stripes Realty
| Susan@SusanAnthany.com

" | mil

3

Retire Mortgage Early 2V

Betlen ffomeswnegs
sl dddddddd,

* Reasons — save interest, build

equity, shorten term Auto Pay v

* Projections
* Tip — Auto Bill Pay.

wsleter
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2/24/21

Home Inventory

* Record personal belongings
e List

* Pictures

* Video

» Suggestions

* Save it online in the cloud

L—‘

room: Kitchen

roon: dining room

|
Upload Image

-y

Upload Image

roo: utility room

roon: downstairs guest room

e

Upload Image

rooM: EXEICise room

roow: art gallery

Upload Image

Upload Image

roow: bedroom 5

roon; bedroom 3

" |mil

3

Rental Opportunities

* Compare Yield Alternatives

* Rentals are IDEAL

* Six things about rentals

* Investment Analysis example

* Retirement Projection example

Retirement Projection

Retirement Projection

Annual Contribution $28,524

First Year's Retirement Income

Future Value of Current Assets

Net Worth Objective

Shortage

Annual Investment Contribution

Required Investible Assets

Number of Free & Clear Units Required

$150,000.00

d1,ZUU.UU

Calculate

e
$78,060
$435,204
$1,065,743

$630,539
$28,524

$975,755
7

© Pat Zaby | www.PatZaby.com
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Service Providers
B_em,%mwrm

/ﬁ//u'ny. homesunens when they buy, sell and.all he years in beliveens

HOME BUYER'S GUIDE SELLER'S GUIDE INFO GUIDES~ FINANCIAL APPS SERVICE PROVIDERS

A#F

HVAC - ELECTRICAL - PLUMBING
Guaranteed Right, Day or Night!

A#1 Air
(214) 3907470
info@anumbertair.com

www.anumberfair.com

@iF

ANNUAL
HOME ADVISORY

The Information Home S Need

SERVICE PROVIDERS

One of the mast fraquent callz REALTORSE
recsive from past custmars is t ack for 3
recommendation of a service provider.

Intemet search engines have replaced the
yellow pages or newspaper ads a3 a quick
source to find a workman. While convenient,
the problem with search engines is that

the global nature of the web makes some.
companies look established when, in fact,
they may not be st all

Arecommendation from a trusted friend
or professional is by fer your best resource.
Reviews from strangers can be helpful.

but an endorsement from someone you
know and trust will make you fesl more
confident that you'l find the right persan
to help with your project

Almost every home-sale transaction
requires something be dene to either
prepare a home to increase marketabil
o make a repair discoversd by inspections
prior to closing. The frequency of
wansactions leads agents o build an
extensive list of service providers that
provide reliable work at reasanable prices
and have reputations to back up their

>repared by Susan Anthc % Stripes Realty

© Pat Zaby | www.PatZaby.com

2/24/21
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ANNUAL
HOME ADVISORY

- »The Information Homeowners Need

RECENT COMPARABLE SALES

TAX CHALLENGE PROCEDURES

Video
Conference

© Pat Zaby | www.PatZaby.com

2/24/21
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> To oo To
Send ce o~ 7]
k L
out\o° 3
= User v
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Real Estate Review ‘\'e\'\’\p\a . 4
o i SCHEDULE A VIDEO CHAT = @ }
e Areasdlesaciiy g Fauity Accelerator 30 3
v H Valuati
B esmowew W jorwey 7 Selling During Covid-19  \mer <
@ RefinncngAnayss  #Q9  Renta Opportuniies S a 1
% Improvement Register v Service Providers lEicetitime Baven S gles -\ {‘
0 {

Something we do throughout the year for our customers is a real estate review where we can provide
‘owners with information about the current market value of their home, recent sales activity,
assessment challenges and a number of other real estate related services for homeowners.

There is no charge or obligation. It is just a way for us to be of continued service to you until you're
ready to move again. We can schedule a live meeting or find a time for an online meeting. If you'd like
to have this information, click the schedule an appointment button and find a time on my calendar that
works for you.

We want you to consider me your REALTOR® so, please let me know if you need anything. Thank you.

Schedule a Real Estate Review

972-407-1337 | Cell 214-850-7308
Susan@susanAnthony.com | www.SusanAnthony.com
Better Homeowners’ Resource

B W I S NP S

4

Susan Anthony, Certified Residental Specialist
Stars & Stripes Realty | 5023 Sea Pines, Dallas, TX 75287
V.

Something we do throughout the year for our customers is a real estate review where we can provide I
owners with information about the current market value of their home, recent sales activity,
assessment challenges and a number of other real estate related services for homeowners.

1
There is no charge or obligation. Itis just a way for us to be of continued service to you until you're <
ready to move again. We can schedule 3 live meeting orfind a time for an anline meeting. If you'd ke gf
ta have this information, click the schedule an appointment button and find a time on my calendar that
works for you.

We want you to consider me your REALTOR? so, please let me know if you need anything. Thank you. f

'z i Schedule a Real Estate Review ‘

= J

Susan Anthony, Certified Residental Specialist

Stars & Stripes Realty | 5023 Sea Pines, Dallas, TX 75287

972-407-1337 | Cell 214-850-7308 4
com | com

Better Homeowners’ Resource '

Infsrnilisn foneswrels feed

Real Estate Review

Peter...

Part of the service we offer to our best customers is the opportunity to review your real estate

Area Sales Activity

Current and Sold Homes
Property Tax Challenge

How to lower your tax assessment
Refinancing Analysis

Does it make sense to refinance at this time?
Home Inventory

Record personal belongings
Equity Accelerator

Save interest, build equity, shorten term

and answer any questions you have. We believe having current information is beneficial tobe  Rental Property Opportunities

a prudent homeowner.

We can focus on what you're most interested in and prepare the information for our online
meeting. You'll receive copies of everything at the end. It is our way of saying thank you and

providing ongoing service.

| mnURL

S OME RENSORT

Benefits of investing in homes
Improvement Register

Keep track of capital improvements
Service Providers

Recommendations

Schedule a Real Estate Review

Susan Anthony, CRS
| Stars & Stripes Realty

5023 Sea Pines

Dallas, TX 75287

| susan@SusanAnthony.com

e h

1 Helping homeowners when they buy, sell and
all the years in between.

fiCm

Mailer
1o You'
Jatabase

=/ as
nAnthony com 2 Y

Stars & Stripes Realty

v

40

© Pat Zaby | www.PatZaby.com
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Select a Date & Time

December 2020

Susan Anthony

Real Estate Review

We’ll look at your current value,
market activity, the assessed value and
several things that can protect your
investment or any questions you might

@ Central Time - US & Canada (7.02am) ~
have.

© 30min
We can provide things like Tax Guide, = R i dotal e
. €b conferencin jetalls provided upon
Home Inventory, Rental Home Guide, “ ° P

and service provider recommendations.

confirmation.

www.InTouchSystems.com Real
Estate
Review

@) InTouch Systems Features ~ pricing Reviews More~
‘Automated Digital Marketing
About Pat Zaby
FAQ

POWERFUL CONTENT D/
MAXIMIZE TOP OF MIND [N
BY HELPING PEOPLE BE BETTH
WHEN THEY BUY, SELL AND ALL THE U Salse i

There's no reason to spend hours creating marketing (tlitald

START FREETRIAL| REQUEST A DEMO

What is InTouch? .
Real Estate Review

CONSISTENT MARKETING If you've been Iooking fora strategy to
WITH A SIMPLE TOUCH )
i et oo g e (@) @oucn  meet with your best customers once a
customers.

year to reinforce your position as their
REALTOR, you'll want to see and listen to
this concept. While helping your best
customers protect the investment in
their home, you'll win their loyalty and it

could easily become your best lead

nanaratinn activiby

Recorded earlier « -’

42

© Pat Zaby | www.PatZaby.com 21
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Information Guide [ERR DR DL

O InTouch Systems

Autonmated Digial Marketing

Download

sty Even after decades of owninga 2

@) InTouch Systems {
Automated Digital Marketing v
Settings ¥ 1

L4

Contacts ~ )

Marketing {

«

Bi Posts ;

&% Send an Email «

Calendar r

& Design Gallery ;

Information Guides & ;

& Drip Campaigns f
PR PP -

EB

S‘&Iect Thumbnail itage

Y

'\\.., R T

I

(%)

Where to find Annual Advisory in InTouch

&1 2 || = | Downlosds
[ R (
« « 4 & > MisPC > Downloads »
. g
. I > Today (2) F 4
‘ @
& Downloads. » L
N — b
Advisory
I [ P
I
v Last week (8) I
= i =
(— =l @ @ .
— r
I .

* Earlier this month (2)

(0

A\__.na"'\

43

InTouch Systems

Automated Digital Marketing
for Top-of-Mind Awareness

Automated
eMail

Newsletters, Holidays
Special Occasions

© Pat Zaby | www.PatZaby.com

Digital Marketing
Components & Frequency

Automated
Social Media

OHin@@dwe

';
Automated
Landing Page

Aggregates Content
Additional Resources

2/24/21

22



Annual Real Estate Advisory

 InTouch Systems

Automated Digital Marketing

Why Is It Different?

* The consistent theme is
“Helping people be better homeowners”

* Content is always fresh and up-to-date

* Pat Zaby develops all the content.

BBA in Real Estate — University of North Texas

CCIM, CRB, CRS

Past President — REALTORS® National Marketing Institute
Past President — Residential Real Estate Council

National Speaker/Instructor — 40+ years

2/24/21

RESIDENTIAL
QQ REAL ESTATE
/ COUNCIL

RRC Approved Vendor

Marketing _

"o @ s

Minimize
Expenses

46

© Pat Zaby | www.PatZaby.com
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Automated eMail

Newsletters

You've done your homework, conlacted a morigage company and believe you are pre-approved. That part

== vantages from he amoriizaton of the mortgaga and i it
goa rom the 200 antlie Apprac of the process is finished and you can concentrate of finding a home and moving._or can you?

enjoyed by most homes 2 take the interest and

property tax deduction. nd two but . including some in . use

the terms interchangeably. Pre-qualfied is an opinion of ikelihood that a borrower will be approved based
Thira .20 adage, “Rant or Buy, Y0u D6 or e odse Yol G0CR.” YOU A TR yERodl o e your on preliminary information about their income and credit. Whereas, in a pre-approval, the borower's credit
landiord. The people who have job security, Sufficient income, ood credit and the funds for the down payment 5 e e i e i A A AR .

g can enjoy the many benefits of
Even when you have a highly qualified loan officer, the real decision maker is the underwriter who can

Looking at a $350,000 home purchased with an FHA monigage with 3.5% down payment at 3.25% interest for commit the lender. Generally speaking, a person wh has been pre- E—————

@: InTouch Systems
! / Aomate

ANvears the total navment would ba 83 490 2 mont Nhurion e first vear the avarane manthiv ntincioal

. Automated eMail

InTouch Systems o < < i 5
(&) Nomstod igtalMiketng 579%™ €ontacts™ Marketing ™ Financial Apps Helping homeouwners whNy they o Noll
e Tt
@ pubish Date
¥ Tags

# Summary (1/2 sentence)

# Socil Post Comment:

T
Blog

@ InTouch Systems
: .

© Pat Zaby | www.PatZaby.com 24
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Automated eMail

Holidays & Special Occasions

Home
Anniversary

BSRTUDAY!

Susan Anthony, CRS Susan Anthony, CRS
Stars & Stripes Realty Stars & Stripes Realty A
5023 Sea Pines, Dallas, TX 75287 5023 Sea Pines, Dallas, TX 75287 [
972-743-9887 & 972-743-9887 - NG
il il

Stars & Stripes Reakty
wwwSusanAnthony.com www Susananthony.com

| InTouch Systems
7/ Automated Doptat orketieg

eMail Templates

Promotional

New Listing |

A quick look at what is going on related to homeowners

9928 Sand Castle » Dallas, TX 75287 Dallas/Fort Worth
$279,000

' | InTouch Systems
NG romwes vaaaierns

© Pat Zaby | www.PatZaby.com 25
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Social Media

flink 4G

Infographics

BSusan Anthony

‘ Who Pays the Commission? ‘

B Susan Anthony

Fixed-rate payments

ﬂ Susan Anthony

Preparation

can go up because of:

> Property tax assessment
» Homeowner's insurance
. » Escrow account shortage

-

— _ = ; 2 7
is, it i i - Usuall he high )
The fact is, it is negotiable but regardless, a = Usually you can pay the higher payment or
commission is paid in nine out of ten sales. = challenge the cause to save money and
minimize your cost of housing.

_—
If a buyer deals directly with the seller, it =
doesn’t mean they'll get the home for less
than if there was not an agent involved.
BetterHomeowners.com

i Like W Comment # Share W Comment # Share

Social Media

Short stories

r Susan Anthony, Realtor
\ Published by InTouch [?] - November 12 at 4:00 PM - Q&
With surefire ways 1o see a return on your investment, relatively low initial

costs. and the potential for a lifetime of memories. buying a home now is a
strategic and exciting thing to do

Opens in
Landing Page

BETTERHOMEOWNERS.COM
Millennials Do Understand It
A recent survey reported that 36 percent of millennials prefer investing in...

© Pat Zaby | www.PatZaby.com

Real Estate
Payment Agent Search

Home Buying Process

&

Negotiate
Occupancy WEELVTCUN  Appraisal  fLERERHH Contract

<~ Execution
www.BetterHomeowners.com

I Like W Comment # Share

| |Win|
Millennials Do Understand It - 11/12/2019

- -

A recent survey from Bankrate reported that 36 percent of millennials prefer investing in
real estate over all other options, including the stock market, cash investments, and
cryptocurrency. According to Business Insider, the generation s also responsible for the
largest share of new mortgage loans. Here's why millennials are betting on real estate, and
you should too

Unlike stocks, which can completely lose value, or cars which depreciate in value over
time, real estate stays valuable no matter what. Because it's a tangible asset and
compleiely in your hands, you have the power to improve its value over time through
repairs and renovations. That's a huge benefit compared to the stock market, which is
entirely eut of your control and incredibly volatile.

In buying & home, you will never lose the full value of your investment and you'l enjoy a
rare kind of investment flexioility. Buy earlier on in your life, and not only will the value of
your home increase over time, but the risk of loss will decrease the longer you hold onto it
That means the window for building equity is wide open.

| ISV S Y, SIS (P I s

2/24/21
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Social Media

Videos i
E O extra
5

Reasons to
Refinance
Your
Mortgage

f [¥]in

Gour
yuds

DIGITAL
Marketing

.,‘%\:&.m £ :
-~ |L4%A G
& |/’/’===f’T >

What'te.Avoid-Before
Closing Your New Home

Social Media

Daily Post Reminder

In 30 seconds, it will be on your
Facebook personal page.

© Pat Zaby | www.PatZaby.com

3 share on Facebook

Ctrl + V to paste
pre-written
social media
comment

™ Patzaby
& |

tomatically post

‘omatically post

1postit ™

IR
|

ally. =

R ‘
BETTERHOMEOWNERS.COM
Regular Principal Contributions
Making regular, additional principal contributions with each morigage payment

& TagFriends @ Checkin (&) Feeling/Activity

Click to post

—
= & Friends +
el

° B News Feed

2/24/21
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Social Media

Posting to Instagram I@'

Instagram will post to your Facebook
personal page at the same time

‘@ InTouch Systems
|\~

Social Media

Blog

* Weekly articles
* Can be posted automatically

BLOG | (@)

Pr—
-

InTouch Systems

© Pat Zaby | www.PatZaby.com
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|
boe

Don’t lose your readers
when they click
on one of your posts J’

- Market Multiplier

Original Content w/landing page vs Curating

2Zillow

RELATED ARTICLES

ﬁ ella
v

SELL WITHOUT THE HASSLE

57

Personalized landing page

Protecting your contacts

Can be embedded into your
website.

Loaded with consumer content

- Market Multiplier

"
One More Reason to
Refinance

Equity Build-up
Apprecation

Rental are IDEAL

Investments
4/28/2020
A parent can give
up 1o $15,000 each f
their children por
without giff taxs g
..that can b used for
A
down payments on
thomes.
InTowch Systems
Avtomated DA Marketng.

+++++++++ SN

Bellen flomeswnens
/y’e//uhylﬁmwowma when lhey buy, sell and.all the yeans in beliveens

HOME BUYER'S GUIDE SELLER'S GUIDE INFO GUIDES~ FINANCIAL APPS

»/
y \g
Stars & Stripes Realty

Susan Anthony
CRS

Stars & Stripes Realty
(972) 407-1337

Contact Me Visit Website
Subscribe to Newsletter

58

© Pat Zaby | www.PatZaby.com
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- Market Multiplier

rACT! FHA

bo
some 0% down payment USDA oans
avatable, FINMA and Freage Mac
have 3% down psyment programs.

“Ittakes peefectcradit to get a loan." - FACT! There i &
PRS0 o Datler (325 10 bt CIAdit Ut Many Ssuss an s

foreciosure, | can'tquaity” - PACT!
Crecht sty following uptey
o forectosure s viry impartant

w510 speak 10 rekable lender,

circumstances. R oniy takes a few

xponsive” - FACT! Ususiy.

are more axpansive than

-mac

he cost

youto
Quasty for 2 new morgsge.

“All lendrs are the same” - FACT!
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- Market Multiplier

Rent vs. Own

Financial Apps

Get their answers

Prints with your
contact info

Can be embeded into
your website.
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IaTouch Systems

Susan Anthony
CRS

Stars & Stripes Realty
(972) 407-1337

Contact Me Visit Website
Subscribe to Newsletter
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Annual Real Estate Advisory

e ra—

InTouch Systems will
consistently brand you
as their real estate pro

InTouch Systems
Automated Digital Marketing

If you don’t have the time,
resources or just don’t
want to do it...

Let
() InTouch Systems

Automated Digital MoMBling
do it for you!
$39 a month
o $399 a year
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Annual Real Estate Advisory 2/24/21

Setup is EASY!!!

using the step-by-step wizard

InTouch Systems

Automated Digital Marketing

I 1-on-1 Setup

We’ll take control of your
computer and do it for you

In about
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Annual Real Estate Advisory

Setup is EASY !

EASY

IMPORT

_ Auto-Update
5
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InTouch Systems

Automated Digital Marketing

Promo code — intouch30

Join NOW

to get 30-days FREE instead of 14-days

START FREE TRIAL REQUEST A DEMO
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